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Skills for E

EAAHNOAMEPIKANIKH ENQXH

Twpateio Koilvwperég, Eknaideutiko kal MoAItiotiko

ness

0 ZEB o¢ ouvepyaoia pe v EAAnvoapepikaviki ‘Evwon diopyavivouv eknaibeutikd npOypappa yia OTeEAéXn EMIXEIPACEWY - HEAWV
tou ZEB pe Bépa “Skills for Export Readiness”. Ztoxos tou npoypdppartos eival n avafaBpion ka1 n evouvdpwon twv de8I0tNTwv Twv
OTENEXQV TWV EMIXEIPNOEWV OTIS NPAKTIKES KAl TIS OTPATNYIKES TOU £E0YWYIKOU EUMopiou, SUPPBGMOVIAS £T01 GTNV EVIOXUON TWV EEAYWYIKWV
eMOOOEWV TWV EMXEIPNoEwV. To Npdypappa Ba napakoAouBnoouv 15 oteAéxn ENIXEIPNOEWV-PEAWY ToU LEB.

ENOTHTE:

H mopoucioon Twv evoTATWY Ba yivel Pe Eupaon oTig GAMAyEG Tou
d1ebvoig mepIB&AovTOg Adyw TNG mavdnuiog Covid-19, kaB®OS Kol oTnV
«€MOUEVN» PEPT KA TOV TIPOYPOUUGTIONO TTOU KMAITEITAI. Z€ OPIOUEVES
evoTnTeg B mapoucicoTolv Case Studies amd Eumeipo oTeAEXN
ETMXEIPNOEWV-UEADV ToU ZEB.

1. AvdAuon Ayopav

1.1. Mpwrtoyevn ka1 deutepoyevin €peuva (NnyEs)

1.2. Market Factor Assessment (MFA)

1.3. Emidoyn ayopds (PESTEL)

1.4. Avéuon emixeipnons (SWOT-5 FORCES)

1.5. GAP avaAuon yia avdntugn e€aywywv

2. Avaluon Nedatwv ous Eéves Ayopés

1. Aadikaoia ayopds

2. Lupnepipopa Kal THNUATONoiNoN KAtavaAwTwv oto H1eBvés epnopio

3. LTOXEUON KATAVOAWTWY

4, TonoB£tnon npoidvtos

5. CRM

. Maioo Zrpatnyikis EEaywywv

3.1. Xtpatnyikn 6€0pEUON Yia €EaywYES Kal AAyn ano@acswy

3.2. Mapaywyn ka1 e€aywyes (€TIKETES, YAWOOES, vopoBeaia KAn)

3.3. Portfolio Mix (BCG) e&aywywv

4. PuBpmouiké MAaiolo EEaywywv (teAwveia, cupfdoers, éyypaga)

4.1."Eyypapa e&aywywv (E.E & tpites xwpes)

4.2. Tehwveia kar diadikaaies

4.3. YupBdogis ka pATpes

4.4. Aopdhion €aywywv

5. MAaiolo Meta@opwv ka1 Alavopns

5.1. Tuno)oyia peta@opv

5.2. INCOTERMS

5.3. Ao@GAion petagopmv

5.4. Enkovwvia e PETapopEis

5.5. Itpatnyikn diavopns oe dieBveis ayopés

5.6. Tunoloyia cuvepyaoiwy (anokAeiotikoi avuinpéownol, franchise, joint
venture, Buyatpikés, flagship)

6. Ltpatnyikn MwAnoswv

6.1. EmAoyn otpatnyikns e§aywywv & THAHA EEaywywV

6.2. Tenders e€aywywv

6.3. Merchandising e&aywyv

6.4. Avapopd e&aywyik@v NwANCEWY

6.5. MNapouaiaon nixeipnons

6.6. MpolnoAoyiopos e§aywywv

6.7. Exknaideuon ouvepyatwv

6.8.EmAoyn pnopicv exkBéoswv

ZE MOIOYZ AMEYOYNETAI

To npoypappa aneuBivetal anokAEIoTIKG o OTEAEXN EMIXEIPNOEWV-HIEA@Y Tou XEB.

EIZHIFHTPIA

H Natdoa AiBavoy éxel NOAUETN EUNEIPia OTOV XMPO TWV EEAYWYMY TPOPILWY,
MOTCV K1 UMNPECIWV Kal Opactnpionoleital ws oUPBOUAOS EMIXEIPNOEWV
0TV OTPATNYIKN EEaYWY@V €60 Kal PEPIKA XpOvid, evey NapaMnAa exnaidevel
enayyeAuaties nou emBupolv va SpactnpionoinBolv ous Oiebveis ayopés.
Noyw tou noAunoAiiopikoU background s, éxel tn duvatdtnta va petadwoel
yvwoeis nou BonBolv otn dianoAimiopikn €MKOIVWVIa — EPYAAEI0 anapaitnto
ous efaywyés. Emniéov eivar mtuxioUxos Nopikns (Business Law) and to
Mavemotnpio Pierre Mendes France Grenoble tns faMias ka1 katoxos Master in
International Management and to University St Thomas Minnesota U.S.A. MiAdel
YaMIKd, ayyAikd, 10navika kai yeppavika.

NMAPOYZIAZH CASE STUDIES ANO EMNEIPA
ZTEAEXH ENIXEIPHZEQN-MEAQN TOY ZEB
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. Ztpatnyikn Marketing EEaywywv
1.Marketing mix ka1 otpatnyikn e€aywywv
2.Customized marketing e&aywywv
3.MNpoetoiyacia epnopikwy ekBecewy

. MAaigio Emkovwvias & MpowBnons EEaywywv
.1.MpowBntikd ukikd

.2. Digital marketing ka1 e-commerce

.3. Content 10too€Aidas

.4. GDPR

. ManoAruiopikn Emkoivwvia

1. KouAtoUpa & OXeTiIKES €vVoIES

9.2. KouAtoUpa & enikovevia

9.3. Adyo1 NOATTIOIKGV d1aQopwv

9.4. Nexukn & pn AEKTIKN €MKOIVOVIa

9.5. Mpoadvta H1anoAITIGHIKAS EMKOIVWVIas
9.6. MNayides otn danoAiopikn nikovwvia
9.7. hanpaypatelogis

10.Export Strategy Plan

Ma v eNTuxn 0AOKANPWON TOU NPOYPAMHCTOS 0 KABE OUPLETEXWV
Ba npéner va unofdler éva Export Strategy Plan pias unnpeaias n
€V0S NPOTOVTOS TNS EMIXEIPNONS TOU.
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2TOXOI = f
Me 6[1v 0AOKANPWON TOU NPOYPAKATOS 01 CUMHETEXOVTES Ba givan
o€ Béon:

(;) Na enAéyouv TIs GWOTES aYOPES OTOXOUS, MPOCTPHOCHEVES
OTNV YEVIKN OTPATNYIKN Kal oTIS SUVATATNTES NS EMIXEipNons

(‘D Na eappddouv 1o pubpiotiké naioio nou iénel s diebveis
EUNOPIKES GUVAMaYES

») Na emkoivwvolv kai va dianpaypatedovial anoteAeopatikd

ous Hibveis ayopés

(») Na e@app6douv anoteAEoHATIKA TIS OTPATNYIKES Kal TIS
MPAKTIKES TS H10iknons TwV NWANCEWV otis HiEBveis ayopés

(’D Na Katavoouv Tis TEXVIKES aVAAUONS TWV NWANCEWY

() Na avantioouv iktuo NWwAAGEWV Kal OUVEPYATGV OTIS
O1ebveis ayopés

(») Na enAéyouv anoteAEoHaTIKA ToUs TPOMOUS Kal ToUS Opous
HETaQOopds TwV NPOTOVIWY TOUS

(») Na emAéyouv s katdMnAes pHeBddous npowBnons twv
nwAncewv ots diebveis ayopés

ENINAEO} YTIKO YAIKO

Awpedv napoxn tou online npoypdppatos “Cross Cultural Sales
Agent”, EQF level 5 (tou eupwnaikou €pyou “SMILE").

AIEZAIrQrH (MExQ zoom)

12/5/2021 - 14/7/2021

15 61061KTUaKES TPIWPES CUVAVINTEIS.

Tetdptn: 19:00-22:00, XdBParo: 10:00-13:00 (2 XdpPata/pnva)

AIAAKTPA
270€ (Eyypagés éws tis 10/05/2021). Ba tpnBei auotnpd oeipd
MPOTEPAIOTNTAS €WS TNV KAAUWN TwV 15 GUPHIETOXQV OTO NPOYPapLa.

EMIKOINQNIA

lNa nepioodtepes nAnpogopies emkoivwvnote Pe tov ko Kupidko Mdivn, Policy
Analyst, ZEB, kfilinis@sev.org.gr, tA. 2115006184, h v ka Xapd Liwpou,
Program Support Specialist, EMnvoapepikavikn Evwon, hsiomou@hau.gr, ma.
2103680056.




